Veterinary feam

GUIDING YOUR PRACTICE TO LIFELONG PROSPERITY 2015/2016

TA
®
AC

>Freei

>Over 2

~>Accou
practice

>Over £1
sales in the

> UK wide c

INSIDE

A MEES HAZLEWOODS

- How do we communicate? DRIVING LIFELONG PROSPERITY

+



The veterinary market may be
changing but our commitment to
our clients is stronger than ever.

Here is a snapshot of our work supporting veterinary practices,
their owners and staff.

> Now working with over 250 > Assisted clients in the acquisition
practices on an on-going basis, of practices

20 new clients in the past year
> Continued to provide our

> We have advised on: benchmarking service to enable our
~>incorporations and service clients tounderstand how well their
companies practice is performing and how they
> corporate partner rules can make improvements to reach

> goodwill and practice valuations targets we help them set

4 > retirements

- Continued to provide proactive

> practice purchases and cutting edge tax planning and
> buy-ins to existing practices structuring advice

> capital allowances claims
>new start ups

> projections and cash flows
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What we do

We go far beyond the conventional compliance
based services offered by many accountancy firms.
With our support you can get to grips with:

> Practice performance

> Improving your service to your clients

> Paying less tax through excellent tax planning

Our proactive and supportive services also include:

- Accounting and bookkeeping - Benchmarking and
including VAT profitability advice

> Management accounts > Tax compliance and cutting

- Advice on buying or selling edge tax planning

a practice > Ownership change

> Business planning and > Payroll

PIrEChEE Evinis > Sage and other bookkeeping

> Goodwill and business valuation software advice

There have been lots of tax changes announced in the past
year. All practices should be reviewing their structure with
their accountant.

Advised on a value of over £100m of practice sales in the
past three years.



How do we communicate?

- Regular meetings with our clients P

- Regular broadcast emails to our
clients advising on topical issues

-> Where we have been seen:

> At our Selling Your Practice Days
> At our Equine Days

> London Vet Show

> SPVS/VPMA Congress

> VPMA Regional meetings in
South West and London

> SPVS Business Days

> BEVA Congress

> BSAVA

- Running seminars and workshops

- Attendance at other veterinary events

> VPMA Newsletters

> Regular writing for
the veterinary press

All our clients are supported by a
team of people who have veterinary

specific knowledge. i t ]
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MEET THE TEAM

PHIL SWAN MARK HARWOOD MARK BEANEY
01242 680000 01242 680000 01242 680000
phil.swan@hazlewoods.co.uk mark.harwood@hazlewoods.co.uk mark.beaney@hazlewoods.co.uk

Staverton Court, Staverton, Cheltenham, GL51 OUX
Tel. 01242 680000 Fax.01242 680857

www.hazlewoods.co.uk / @Hazlewoods_Vets

This newsletter has been prepared as a guide to topics of current financial business interests. We strongly recommend you take professional advice before making decisions on matters discussed

here. No responsibility for any loss to any person acting as a result of the material can be accepted by us. Hazlewoods LLP is a Limited Liability Partnership registered in England and Wales with

number OC311817. Registered office: Staverton Court, Staverton, Cheltenham, Glos, GL51 OUX. A list of LLP partners is available for inspection at each office. Hazlewoods LLP is registered to
carry on audit work in the UK and Ireland and regulated for a range of investment business activities by the institute of Chartered Accountants in England & Wales.
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